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Meritage Homes

To get marketing managers accustomed to the system, Patti implemented a friendly, incentives-
based contest to have them all upload their best marketing campaigns and vote on the best. This
got them using the system and realizing how they could share materials going forward. Today, about
30 employees and partners from across the nation are sharing resources and re-using successful
materials which helps make their department more cost-efficient and productive by avoiding
duplication and allowing them to build on each others work. Patti explained, “Now, if someone in
California is putting together a campaign that’s useful for someone in Florida, it’s easy for them to
connect and share materials. We’re not reinventing the wheel.”

Faced with an increasingly challenging housing market, Box.net also helps Meritage Homes keep

marketing costs under control. “Money is our number one concern these days,” Patti added. “It’s
good value for the money. | would recommend it.”
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